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Carmel Ink & Toner’s Marilyn Jahnke
reveals her secrets of success
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Find out why one local swim coach

believes no other bank comes within
100 meters of Old National.

Maybe it was our fresh pastries that impressed Coach Brian D. Hindson.
Or the free 24/7 community room, the cyber café and the free ATM
usage — at any Indy-area bank.” Perhaps it was encountering genuine

Hoosier hospitality — from a bank that’s been serving Indiana since 1834.

Whatever the reason, Brian is so impressed that he e-mailed 200 families
on his Central Indiana swim team to tell them how amazing he thinks Old

National Bank is — and that they should bank with us, too.

Find out what Brian and so many of our clients already know — Old
National offers an extraordinary kind of banking. Stop in to learn more

— and make our EZ switch — or visit oldnational.com/SwitchMe

Hl OLD NATIONAL BANK

... Indiana’s bank since 1834.

Carmel 1430 S Rangeline Rd 705-7700 e Clay Terrace 14179 Clay Terrace Bivd 208-6200
Fishers 9765 E 116th St 596-8400 e 96th and Gray Rd 4805 E 96th St 818-8835
Zionsville 385 S Main St 733-6201 ¢ Geist 9901 Fall Creek 841-1600
Broad Ripple 6135 N College Ave 254-6300 ¢ Downtown 101 W Ohio St 693-2552

Greenwood East 4950 E County Line Rd 859-2580 ¢ Greenwood West 900 S State Rd 135 885-3305

"Ohio Street location only available during business hours. “ONB refunds ONB's fee for using another bank's ATM, as well as the
fee that bank charges you. Free ATM useage requires an ONB checking account. Normal fees will apply for foreign ATMs used
outside the Indianapolis area. Only accounts opened and maintained in the Indianapolis area qualify for this offer.

CHARITABLE BUSINESS

Bead business provides benefits

for owner and varied charrities

iy

Jenny Page finds therapeutic effects from making jewelry.

By Liz Juranek
Carmel Business Leader

By helping others by donating beaded jewel-
ry, Beads for Needs owner Jenny Page has also
helped herself.

A bike accident when she was 10 years old
ruptured her spleen and left her with a lifetime
of health problems, including abdominal lesions,
scar tissue, chronic abdominal pain, ovarian cysts
and borderline Crohn’s disease, Page said.

“I spent the first three years of my diagnosis
lying in bed feeling sorry for myself,” she said.
“Making jewelry is a kind of therapy for me. I
can get in a quiet place, get in a creative place. It’s
kind of like a runner’s high. It gets endorphins
going and I feel good
about it. There’s very
little that makes me feel
physically good. I look
at what I have and feel
very lucky.”

She began creating
jewelry while helping
her friend Lisa Fox,
of Foxy Beads, make
bracelets to sell for au-
tism awareness. This introduction to both beading
and charitable work spurred her to create Beads
for Needs, which she has operated for about a
year.

Page frequently donates her jewelry to chari-
ties’ silent auctions. She found this to be a good
solution to donating to charities instead of giving
money, because she was approached by so many.

Because she is a direct client of Swarovski crys-
tals in Austria due to family friend connections,
she gets the beads at cost.

Therefore, “I'm able to gift these crystals with-
out too much impact on our bottom line,” Page
said. “T donate jewelry to silent auctions for char-
ity. A $30 bracelet turns into a $150 bid. In most
instances, 100 percent goes to charity.”

She said she encourages other friends to do-
nate items.

“All it takes is one piece,” she said. “If you can
give one piece and raise $150 for the American
Cancer Society, they could save a member of your
family’s life one day.”

Sometimes she also sells her jewelry at the
charity event, with a percentage going back to
the charity. She said while she enjoys donating to
the silent auctions, it’s better for her bottom line
to sell at the event and donate an amount to the
charity.

“I really do have a lot of charities near and dear

Beads for Needs

11210 Lakeshore Drive East
Owner: Jenny Page
Phone: (317) 590-8037
Web site: www.beadsforneeds.biz
E-mail: info@beadsforneeds.biz

to me on a personal level,” she said. “At this point,
there isn't anyone I've said no to.”

Some of the organizations she has donated to
include Project Safety Net, Prevail, Rally for the
Cure, Paracletian Pregnancy Crisis Ministry and
local schools.

In addition to Swarovski crystals, Page uses
semi-precious gemstones. She said she also be-
lieves in the therapeutic healing power of stones
to an extent, and combines some of this in her
jewelry.

Also, because her mother had arthritis, Page
uses sterling silver magnet clasps often, which
makes jewelry easier to close. And because a lot of
her customers don't have pierced ears, she also de-
signs clip-on earrings.

She has created a
boutique in her home,
and customers come to
her to create jewelry ac-
cessories to match the
rest of their wardrobe,
she said.

When she first start-
ed Beads for Needs,
Page was designing for
her friends.

“People started seeing the designs I made,” she
said. “They would say, ‘How much would some-
thing like that cost?” Everything I get at well be-
low cost. I didn't feel comfortable charging my
friends, but it got to the point where they referred
friends. They said, ‘You could charge five times as
much and I would still pay for it.””

She said her demographic varies, from young
girls to high school and college-aged women
to men buying gifts for their wives. At jewelry
shows, she said her customers are usually women
from 30 to 60 years old.

An example of the work she does for younger
girls includes designing charms to put on a medi-
cal identification bracelet.

“I have a girlfriend’s daughter who was just
diagnosed with diabetes,” Page said. “Her mom
bought her a medical ID bracelet, a stainless steel
tag. I've been making really cute butterflies and
flowers to clip onto her medical bracelet. She can
change it out to match her outfit the next day. A
lot of people tell me I should talk to people at Ri-
ley because no one else is doing this.”

Page said if her doctor said she had to give up
making jewelry, she wouldn't.

“I would love for my passion for giving to be
contagious,” she said. “ If she can do it with ev-
erything going on, I can, too.””





